
Real Estate Transaction Flow 
This is a brief overview of a residential home contract. 

No two contracts are alike. Timing and details vary greatly. 

 Specific information and details will be added as we move throughout your transaction. 

Seller Representation 

 Initial Meeting and Marketing plan 

 Establish goals, plans, and pricing 

 Sign Listing Agreement and set plan into action 

 Marketing 

 Showings 

 Offers 

Offer Presented to Seller  

Review of Offer and Responses 

Buyer Representation 

 Initial Contact 

 Financial Qualifications 

 Buyer Representation Agreement 

 Market Education 

 View Properties 

 Write Offer with Agent 

Negotiation of Terms 

Accept Sales Contract 

Full Service Realtor support 
Working Contract Process 

Open Escrow 

Inspections—Negotiate Repairs 

Appraisal/Final Loan & Title Prep 

Moving Tasks 

Closing Day 

Congratulations! It ’s 
SOLD! 

Congratulations! It ’s all 
YOURS! 

Realtor/Seller related 
support tasks and      

communication specific 
to seller needs and     

contract details 
Realtor/Buyer related sup-
port tasks and       commu-
nication specific to buyer 
needs and to      contract 

details 

 

Continue Loan Process 


